
       The Homebuyer's Journey     

       

A walk-through guide to purchasing your new home     











       T       H       E               B       U       Y       I       N       G               P       R       O       C       E       S       S     

       

Buying a home is much more than a financial commitment. It is an emotional experience as well, and you want the       

process to flow smoothly. Many details need to be taken care of for a home purchase to be completed. Your agent       

has the experience, expertise and local knowledge to advise you from start to finish. Working closely with everyone       

involved, your agent will ensure the transaction moves ahead as smoothly as possible by:     

         

•       

         

•       

       

Explaining to you in detail all the steps that will occur       

and answer any questions you might have.       

Communicating with you on a regular basis so that       

you can stay informed and as worry-free as possible.     

         

•       

         

•       

       

Staying in touch with the lender and other       

transaction related professionals to help coordinate       

their activities and to keep the transaction moving       

forward       

Provide a selection of real estate attorneys to       

ensure a successful buyer’s journey.     



       P       R       E       P       A       R       E       
&               S       E       A       R       C       H     

       O       F       F       E       R       
&               A       C       C       E       P       T     

       F       I       N       A       N       C       I       N       G     

       F       I       N       A       L       I       Z       E     

         

•       

         

•       

         

•       

         

•       

         

•       

       

D       i       s       c       u       s       s               R       e       p       r       e       s       e       n       t       a       t       i       o       n               &               E       x       p       l       a       i       n               h       o       w               C       o       m       p       e       n       s       a       t       i       o       n               i       s       

P       a       i       d       

O       b       t       a       i       n               M       o       r       t       g       a       g       e               P       r       e       -       a       p       p       r       o       v       a       l       

D       e       t       e       r       m       i       n       e               T       i       m       e               F       r       a       m       e       ,               N       e       e       d       s               &               P       r       i       c       e               R       a       n       g       e       

V       i       e       w               P       r       o       p       e       r       t       i       e       s       

R       e       v       i       e       w               C       o       m       p       a       r       a       t       i       v       e               M       a       r       k       e       t               A       n       a       l       y       s       i       s     

         

•       

         

•       

         

•       

         

•       

       

S       u       b       m       i       t               O       f       f       e       r       

N       e       g       o       t       i       a       t       e               a       n               O       f       f       e       r       /       B       i       n       d       e       r       

C       o       n       t       r       a       c       t               A       c       c       e       p       t       a       n       c       e       

O       b       t       a       i       n               L       e       g       a       l               R       e       p       r       e       s       e       n       t       a       t       i       o       n     

         

•       

       

S       u       b       m       i       t               L       o       a       n               A       p       p       l       i       c       a       t       i       o       n     

         

•       

         

•       

         

•       

         

•       

       

H       o       m       e               I       n       s       p       e       c       t       i       o       n       s       

A       p       p       r       a       i       s       a       l               &               F       i       n       a       l               M       o       r       t       g       a       g       e               A       p       p       r       o       v       a       l       

P       r       e       -       C       l       o       s       i       n       g               W       a       l       k               T       h       r       o       u       g       h       

C       l       o       s       i       n       g     



       Y       O       U       R               J       O       U       R       N       E       Y               B       E       G       I       N       S               H       E       R       E       .       .       .     
       

O       U       R               P       E       R       F       O       R       M       A       N       C       E               E       X       C       E       E       D       S               E       X       P       E       C       T       A       T       I       O       N       S     

       

Many real estate agents can help their clients buy a home. Berkshire Hathaway       

HomeServices New England, New York, and Hudson Valley Properties sales executives go       

further by offering guidance and insight into the market. As experts in their field, they can       

offer relevant information to help you purchase the best home at the best price.     

       T       A       P               I       N       T       O               A               W       E       A       L       T       H               O       F               I       N       F       O       R       M       A       T       I       O       N     
         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Obtain market statistics for your town of interest through our monthly and       

quarterly market reports       

Sign up for Property Watch Reports and receive e-mail or text updates of all new       

listings, open houses and price changes within your preset search criteria       

Request a Neighborhood Report to see market activity in one specific area       

Contact a mortgage consultant       

Start touring prospective available homes of interest       

Help narrow the search & find your new home       

Educate you on the immediacy of new listings appearing on the MLS and the lag       

time to appear on 3rd party websites       

Collect and share pertinent data on values, taxes, utility costs, etc.     



       Y       O       U       R               S       O       U       R       C       E               F       O       R               P       R       O       P       E       R       T       Y       
I       N       F       O       R       M       A       T       I       O       N     

       

Your agent has access to every property for sale in this       

market and will show you the homes that best match your       

requirements, including:     

         

•       

         

•       

         

•       

         

•       

         

•       

       

All homes marketed by Berkshire Hathaway       

HomeServices       

All properties listed by other brokers through the       

Multiple Listing Service (MLS)       

Properties not yet necessarily on the open market       

Properties offered “For Sale By Owner”     

         

•       

         

•       

         

•       

         

•       

       

On social media or online       

Through open houses       

Displaying “For Sale” signs       

Advertised in newspapers or property listing guides     

       

To save you time, hassle, and duplicated effort, reach out to       

your designated real estate agent for additional information       

on properties you see, regardless of whether or not they       

are being offered by another agent. Your agent can obtain       

important facts about the homes you see:     



       T       H       E               P       U       R       C       H       A       S       I       N       G       
P       R       O       C       E       S       S     

       

Once you have found the right property, the       

next step is to make a purchase offer to the       

seller. Working together with your designated       

agent, you will:     

       DECIDE ON FINANCING     
         

•       

         

•       

         

•       

       

Review the status of your loan       

pre-approval.       

Upon receiving your pre-approval, you       

will work together with your agent and       

loan officer to explore financing options       

and help you determine the mortgage       

plan that best fits your requirements.       

Share estimated potential out-of-pocket       

cost to complete transaction     



       DETERMINE THE PRICE     
         

•       

         

•       

       

Your agent can provide you with a Comparative       

Market Analysis (CMA) showing comparable       

properties, in order to have the most attractive       

offer in the current marketplace.       

Your agent can discuss an estimate of costs       

associated with purchasing your chosen home.     

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Working closely with your agent, an initial offer is       

submitted, and all terms are explained.       

Ensure that you recieve all state and federally required       

disclosure forms.       

Explain the timeline and importance of meeting all       

inspections and contract deadlines       

A home inspection is scheduled with a certified home       

inspector.       

Based on items outlined by the inspector, adjustments or       

renegotiations may need to take place.       

Once you have reached an agreement with the seller, you       

will have a firm contract to purchase the home.       

Determine the closing date with your agent.       

Prepare you for multiple offer situation     

       NEGOTIATE & ACCEPT     





       L       O       A       N               A       P       P       L       I       C       A       T       I       O       N               P       R       O       C       E       S       S     
       

T       h       e               f       o       l       l       o       w       i       n       g               i       n       f       o       r       m       a       t       i       o       n               i       s               t       y       p       i       c       a       l       l       y               n       e       e       d       e       d               w       h       e       n               a       p       p       l       y       i       n       g               f       o       r               a               m       o       r       t       g       a       g       e       :     

       PURCHASE CONTRACT AND PROPERTY       
INFORMATION     

         

•       

         

•       

         

•       

         

•       

       

Copy of sales contract       

Mailing address and property description       

Contact information for access to the property       

Plans and specifications (new construction       

only)     

       PERSONAL INFORMATION     
         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Social Security number       

Age       

Years of schooling       

Marital status       

Number and ages of dependents       

Current address and telephone numbers       

Addresses for the past seven years       

Current housing expenses (rent, mortgage,       

insurance, taxes)       

Name and address of landlord or mortgage       

holder for past two years     

       EMPLOYMENT HISTORY AND INCOME     
         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Two years of employment history, with       

complete details of each job       

Recent pay stubs and two years of W-2 forms       

Complete tax returns and financial statements       

(if self-employed)       

Written explanation of employment gaps       

Records of dividends and interest received       

Proof of other income     

       ASSETS     
         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Complete information on all bank and money       

market accounts       

Two months of bank statements       

Current values of stocks, bonds, mutual funds       

and other investments       

Vested interest in retirement funds       

Value of life insurance       

Information on vehicles you own       

Information on any other real estate you own       

Value of significant personal property you own     

       LIABILITIES     
         

•       

         

•       

       

Itemized list of all current debts (loans, credit       

cards, and other bills) Written explanation of       

past credit problems       

Full details of bankruptcy during the last seven       

years     

       FEES     
         

•       

       

Credit report and appraisal fees (usually $500       

or less)     

       TIPS TO FOLLOW PRIOR TO       
PURCHASING YOUR HOME:     

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Refrain from changing jobs       

Hold off on buying or leasing a car       

Be sure to maintain bank accounts at       

the same bank       

Hold onto your savings       

Avoid large credit card purchases       

Decline cosigning on loans       

Hold off on applying for new credit       

cards     







       A               S       M       O       O       T       H               T       R       A       N       S       I       T       I       O       N       
I       N       T       O               Y       O       U       R               N       E       W               H       O       M       E     

       

Here are some things to consider as you make the move to your new home. LiveEasy, our personalized       

Berkshire Hathaway HomeServices Forever Concierge can suggest vendors for many of these services:     

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Contact and contract with a reputable moving company.       

If applicable, have school records transferred.       

Arrange to transfer (or take with you) medical, dental and other important       

records.       

Prepare to transfer your homeowners and auto insurance to be sure you will       

be covered from any unforeseen disasters.       

Keep track of moving-related expenses. (Check with your accountant to find       

out what expenses will be deductible).       

Explain wire fraud risks & remind clients to verify all wiring instructions.     

       

4               W       E       E       K       S     

       

before your move     

         

•       

       

Submit your change of address with the USPS and update your address with       

credit card companies, subscriptions, etc.     

       

before your move     

       

3               W       E       E       K       S     

       

before your move     

       

2               W       E       E       K       S     

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

         

•       

       

Set up a closing date with your attorney.       

Get amount of outstanding funds needed for closing.       

Arrange for final utility reading at your former residence the day after your       

move and have utilities and phone turned on at your new home the day before       

you move in.       

Close or transfer bank accounts.       

Arrange for transfer of vehicle licenses and driver’s licenses.       

Have an extra supply of prescription medications for the next four weeks.       

Confirm the closing date and time with seller’s agent and attorney.       

Schedule and accompany you on a final walk-through to make sure everything       

is in order.     

       

C       L       O       S       I       N       G       

D       A       Y     

         

•       

         

•       

         

•       

       

Keep valuable financial records and personal papers with you; do not pack       

them with the rest of your household goods.       

Re-key locks and consider a one time cleaning service.       

On closing day, the home purchase documents are signed and recorded, and       

the home is yours.     

       

C       O       N       G       R       A       T       U       L       A       T       I       O       N       S       !     






